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In 39 short pages Patrick will walk your client through a simple (and fun to read) conversation
that will allow them to understand the significant benefits of permanent insurance versus term
insurance. Better yet, it's a conversation that allows your client to WANT permanent insurance,
taking away many (if not most) of the obstacles that arise during a typical term conversion
presentation. This is the same material that Patrick used to train thousands of agents -- from
coast to coast -- and led to millions of dollars of easy premium generation. Now YOU can own
this simple and effective presentation in book form, and put it directly into the hands of all your
term insurance policyholders. This is the pinnacle of time leverage. (And if you've used any of
Patrick's books in the past you know exactly what I'm talking about.) Let Patrick explain (in book
form) the benefits of permanent life insurance. Your clients can then decide, in the privacy of
their own home, whether term or permanent life insurance is best suited to their individual needs
and desires. And likely the answer is a little of both! If you have previously used any of Patrick's
books then you clearly understand the incredible power of TIME LEVERAGE and how using
these books can open doors to conversations that otherwise might never occur. Finish 2017
strong! Don't miss this opportunity!
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insurance industry for 25 years, and during that time I’ve watched fads, trends, and products
come and go. Every new decade boasts the newest and the greatest, only to be superseded by
the next decade’s offerings. But one thing that has remained constant in all these years has
been the perennial question, “Should I buy term life insurance or should I buy permanent life
insurance?”It’s likely a question you’ve asked yourself, or one that’s been asked of you. But if
you’re like many individuals, a clear answer has eluded you.My goal in these next five chapters
is to bring clarity to that dilemma and help make the choice simple and easy — to give you the
uncluttered facts about both choices so you can make the right selection for you and find added
peace in knowing you’re walking the best path for your financial future.The truth is that both
types of life insurance are good options. And from a macro perspective, there isn’t a “right” or
“wrong” choice. However, there is a “right” or “best” answer for you, an answer that depends on
your time horizon, your financial objectives, your risk tolerance, your budget, and your desires.
Both serve significant and meaningful purposes, but each was designed to fit different needs.It
is my hope that these next few pages will cut out the noise and clutter so you can ask the right
questions without sales pressure and comfortably settle on the plan that will serve your situation
best and provide the security and longevity for your family that you desire. I can give you facts
and figures and data, but only you can choose the correct type of life insurance for your specific
needs. And that’s what is most critical. Whatever you choose, it must be right for you, because
the only good life insurance is life insurance that’s in force when you need it. And if you make the
wrong choice, you might find that your policy expires before you do — and that wouldn’t be
good.So if you own life insurance of any variety (or are considering purchasing it) this little book
was written for you — to bring added peace, clarity, and understanding to your decision and to
ensure the direction you choose is in perfect sync with your goals and aspirations.THE
DIFFERENCE BETWEEN COST AND NET COSTTHE DIFFERENCE BETWEEN COST AND
NET COSTIn our society people often look at the cost (price) of an item instead of focusing on
the net cost (value). What’s the difference? A lot!Let’s first look at a simple, inexpensive
household example — the light bulb. In this example, Light Bulb A provides 1,000 hours of light
and costs $1, while Light Bulb B provides 4,000 hours of light and costs $2.If a person wanted to
make a buying decision based solely on cost and wanted the cheapest light bulb, which one
would he choose? Light Bulb A, of course, because it costs only $1.However, if that person
looked beyond the cost of the item to the more meaningful net cost, he would certainly choose
Light Bulb B. Why? Because Light Bulb B provides twice the value of Light Bulb A. While Light



Bulb A provides 1,000 hours of light per $1, Light Bulb B provides 2,000 hours per $1 — twice
as many hours. While the cost of Light Bulb B is twice as much ($2 instead of $1), the net cost is
actually half as much (50 cents per 1,000 hours instead of $1).You might be thinking: “That’s
pretty simple. Who wouldn’t buy Light Bulb B? It’s clearly the better deal.”But let me ask you: Do
you always buy the item with the best value? Or do you sometimes fall prey to the sticker-price
trap as well? That’s an easy answer. You do. We all do. No one is immune. And the higher the
price of an item, the more likely we shop on cost (price) instead of net cost (value).Let’s look at a
different example, one that will be more pertinent to our future discussion.Pretend you’re
shopping for a plane ticket to Europe. You go online and plug in the necessary information, and
the computer spits out 50 different flight options. Let’s assume the least expensive ticket is $500
and the most expensive is $2,000 — four times as much. Let’s also assume that everything
about these two flights is exactly the same. Same airline. Same flight duration. Same meals,
services, and accommodations. Both flights are non-stop. Everything is absolutely
identical.Which flight would you pick? The $500 one, of course! That’s a no-brainer. Why would
you spend four times more for something identical? You wouldn’t. Or, at least, you shouldn’t.But
let’s add one little twist to this scenario. Let’s assume that everything above, including price,
stays exactly the same. The cheapest ticket is still $500 and the most expensive is still $2,000.
However, what if at the bottom of the $2,000 ticket, in the “fine print,” were these words: When
you step off the plane in Europe, your entire purchase price of $2,000 will be refunded to you.
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